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OF EDWARD HENRY HARRIMAN
FROM THE CRADLE T0 THE GRAVE
WHO SHALL WEAR RAILROAD KING'S CROWN?

'HARRIMAN'S LIFE IN A NUTSHELL

Born Feb. 25, 1848, Hempsteall, L. I, one of the six children of a

"poverty-stricken minister.

Had only two years education in church schools.

At 14 was errand boy in Wall St. broker's office.
with share In the profits.

-

At 18 he was made a clerk,

Speculated with his savings, and at 22 bought a seat on the New

York Stock Exchange.

At 26 he married Miss Mary Averell of Rochester,

N. ¥X. They

have five children, Mrs. Robert Gerry, Miss Mary Harriman, Miss Caro-
lins ‘Harriman, Averill Harriman, and Roland Harriman.

At 40 he became vice preaident of the Illinoils Central raflroad.

At 60 he undertook to reorganize the Union Pacifle, where J. Pier-

pont Morgan-had falled.

At 80 he realized the dream of his life:

system under his personal control.
i .\Then' the end came.
Died September %th, 1909.

an ocean-to-ocean railway
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Bdward H. Harriman died at his
summer home, Tower Hill. Arden, N.
Y., at 3: 35 p. m. vyesterday. The
w wes the frst newspaper
i this cltr to recaivg and bulle-
tln the news ot the “demise of

tho great rallroad master. The family
Iﬂm said that Harriman dled be-
. chuse he was worn ocut and Inasmuch

= li-nn antopa‘y will he made the exact
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of - the lllnass that caused dis-

~sylll mever be known. Im-

e friends of the deceased be-

ll!!!d that death was dae to a can-
oﬁu affection of the bowels.

ﬁnw-?!’ork. Sept. 10.—In an interview
1 Als rptuml:rmnurope.E H. Har-
sclared the affairs of the Unlon

und “the scmthm Puacific had

: rad as to nment the

ot imhla i the event of

th or absence of any ef ite ol-

! ' He added that the men in line
c! succession on these roads had been

well trained that they could step
grwn.rd fnto the shoes of the men
©ver them without the slightest hitch.
" This is to-day conceded by business
_interests, but their all-absorblng ques-
ilnn i= this, too:

*While thers may be a man to fill
m subordinate position on these
m {s there a man ‘'big’ enough to

#ill the shoes of Bdward H. Harri-
man?”

‘The operating of the roads can be

on by capable men, and the
policy, once outlined, success-

b.
going to map out the poli-
now that Harriman is dead?
it master mind can pick out the
necesaary to the upbullding of
man system, and what mas-
* mind can get hnld of these roads
rival owners?
L. ¥. Loree, president of the Dela-
ware & Hudson Rallroad. and Mr. Har-
" rimen's personal representative on ths

©  directorate of a number of the “Har-

e AL,

~ and Rock Island.

riman lines” is the most prominently

: ‘:g"' mentioned successor of the dead mag-

nate. Before Harriman took Loree up
and made him president of the D, &
and his personal re‘prenentative,
he had been president of the B. & O.,

Others mentioned as probable suc-
;are ex-Judge Robert 8. Lovett,
m-uldent of the Union Pacific and

's onal counsel; Julius

Pers
ligs Hruttschnitt, director of malntenance

and operatiom of the Harriman lnes,

‘gnd '¥. D. Underwood, president of the
Il'la Rallroad

Harriman himself did not own

-a mtmlllng interest in any of the
rallwaye that went to make up
“Fesriman system.” By his great
tr. he placed himself at the head

a pobl that controlled these roads.

er any otBer man can show the
. h'to hold these pools together
is lematical.

Harriman made himself potently
heard In the operating and manage-
ment of 64.000 miles of raliroad, having
wnte capitalization of §5,200,-
; in stocks and bonds.

, Herpg are the Harriman lines:

it f\.-u-olutaty Controlled by Harriman.

b Central
Central of Georgin

Stocks. Bonds.

miﬂc.. «= - $206,055,510 $298,108.067
anﬂmm Pacific.. 272,712,568 454,105,000
. Bo. Pac. of Mexlco 75,000,000 75,000,000
LA, & S.L. 25,000,000 40,000,000

& Grand I'nd 13,598 500 4,000,000
109,296,000 176,053,276
5,000,000 &0,473,000

Dominant Interest Held by Harriman
Clique.

212,175,829 266,641,501
42,400,000 76,641,000

~& Ohlo
& FHudson..

. Emportant Interests Held by Harriman

Clique.
Erie ..ococvevee.... 176,271,300 216,463,000
IN. Y. Central.... 418,783,600 604,826,672
W. & L. E, P. T. 46,979,600 76,801,500
Inller Interests Held by The Harri-
man Clique.
‘Atchison .......... 235,885,600 3810.000,000
glﬂlﬂ & N. W. 122,013,600 164,923,000
eswssesses 238,623,160 125,679,500
According to good authority, Harri-
man owned outright or held as trus-
Iﬂimm to the value of $235,000,000.
A of his personal stock holdings
includes - I7,000 sheres of Delaware &
Hudson, valued at $8247,000; 100,000
ghares of TUnion Pacific preferred,
‘walued at $10,400,000; 4,324 shares of the
Guaranty Trust Company, of New
.~ York, valued at $325,000; 800 shares of
_ the First National Bank of Chicago,
'vnl-d at $326.000, and 250 ehares of the
:lli‘qall Trglasto 0% Savings Company,

owned outright or held by him

. as trultee. reported to the Interstate
Commerce Commission, as recordel
June 30, 1908: Union Pacific common,
104,150 shares, valuned at ' $20,621.700;
Tilnols Central. 14,180 shares, valued
At $3,161,809; Northern Pacific, 28 805
' mhares, valued at $4,.407,165: New York
Central. 15,000 shares, valued at $2.055 -
Great Northern, 67,773 shares,

ed at $10,223,723; Southern Pacific

on, 759,950 shares. valued at $95.-

J00! Southern Pacific preferred, 300,-

- . valued at $30,000,000; Oregon
-':ﬁne.- 278,507 shares, valued at

Investment in Erle Rail-

~in stocks, bonds, and notes, $18.-
+ investment In Central of
$3,000,000; county estats at
$4,000,000; city residence, $1,000,-

8 personal estate is to-day
between §76,000000 and
Conservative financlers

. Harriman’s personal fortune
fall short of SIOOOMOM and

Baltimore & Ohio,
Heights Railroad Co., Brooklyn
Rapid Transit Co., Central Paeific
Rallway Co., Colorado Fuel & Iron
Co., Guaranty Trust Co. of New
York, Illinois Central, Ilwaco Rall-
way & Navigation Co., Internation-
al Banking corporation, Lake Shore
& DMlchigan Southern Rallway Co.,
Leavenworth, Kansas & Western,
Loulsiana Western, Michigan Cen-
tral, Morgan's Louisiana & Texas
Rallroad (and Steamship Co.), Na-
tional City Bank of New York, New
York Centrel & Hudson River
Rallroad Co.,, New York., Susque-
hanna & Western ra'!lroad, Night
and Day Bank of New York, Ore-
gon & California Rallroad Co.,
Oregon Ralilroad & Navigation Co.,
Oregon Short Line Railroad Co,,
Pacific Coast Co., Pacific Mail
Steamship Co., Pere Marquette
Ralilroad Co.. Portland & Asiatic
Steamship Co., Railroad Securities
Co., Rio Bravo 0il Co,, San Pedro,
Los Angeles & Salt Lake Railroad
Co., St. Joseph & Grand Island
Railway Co.,  Southern” Pac fic
Coast railway, BSouthern Pacife
Co., Bouthern Pacific Terminals
Co., Texas & New Orleans Rall-
road Co., Union Pacific Land Co.,
Union Pacific Railroad Co., Wells-
Fargo Co., Wells-Fargo-Nevada
National bank, and the Western
Union Telegraph Co.

Brooklyvn

Hdward Henry -Harriman, who, by
the sheer force of his indomitable will
merged and made himself king of the
ties and the steel rails—85,000 miles of
American rallroads—described himsalf
in an Interview once as a '‘self-made
man.”

Certainly no man was ever more
truly a “self-made man’ than this man
who, beginning life in a cottage cf
poverty, ended It in a palace of af<
fluence,

In his youth he knew the pangs of
hunger and adversity; in manhoad,
with all the wealth of a Croesus at h's
command, he knew the pangs of hun-
ger, for It wasa/ lack of proper nutri-
tion in its final analysis that brought
about the death of the wizard of the
ralls. Edward Henry Harriman never
enjoysd a real meal in hiz life. As a
child he did not have them: as a man
he was tbo busy to eat them; as a
multi-millionaire his constitution was
too weak to stand them.

Harriman was born in the rectory of
the little old, ramshackled Bpiscopal
chereh at MHempstead, L. I, a few
miles from New York. His father was
the late Orlando Harriman, Jr., rector
of the little village church. His salary
was stipulated in the contract with the
church at $200 a vear: the salary was
not always paid. Minister Harriman’s
parishioners let it fall into arrears,
and there ware no ravens to bring him
food. On this promised salary of less
than $4 a week, this goodly minister
sought to bring up a family of six
sturdy children with normal appetites.
It was a terrible burden, and most «
it fell upon his wife, the mother of
the flock. ©Often times bread and
water made up the meal of the family;
prisoners in penitentiaries mutiny when
offered so little.

To-day the little church is replaced
by & magnificent edifice, richly en-
dowed. It is Edward Henrv Harri-
man’s monument to his pious father,
and his hard working mother.

It was a sore struggle for existence
with the country minister and his wife
and children. They were literally as
poor as church mice, and they knew
what hunger—real hunger—was.

When Edward H. (he was always
called “Henry' by the members of his
family,) was 6 years old, and a pinch-
ed faced, hungry looking youth he was
Pastor Harriman moved over to Jer-
sey City and with him went his wife,
his' four boys, Nelson, Orlando IIIL,
Edward H. and Willlam, and his
daughters. Lily and Annie,

Up to the year 1859, Rev. Harriman
had a “hard row to hoe,” as Edward
H. declared, but in that year he was
given a better pavine parish in New
Jersey, whose parishioners were liter-
ally “better paying,' and the burdens
of the mother, who found life a strug-
gle even then, were lightened consid-
erably.

The four boys attended school for
two years at various intervals, and
when their old father showed signs of
faillng health, the boys struck out into
the world to make fortunes for them-
selves. Young Edward secured a posi-
fion as a messenger in the office of a
amall brokar in Wall street. He was
an under-sized, weak-loocking, near-
sighted, bespectacled youngster, re-
pelling confidence, even as he did in
later wvears, and making few, If any
real friends,

But the youth was as shrewd and
bright as he was repellant. Despite
his weak looking physique. he was in-
defatizable; he seemed never to tire.
And behind those big glasses shone big
eyves, deep-set, caleculating., venetrating
—hard. In four years this messeneer
had made himself so Invaluable to the
little brokerage office that he was
made a clerk, and given a small share
in the mprofits.

Harriman spent little; he lived mea-
gerly. He set about to learn the Wall
street game. This was in the early
seventies, and hiz teachers and pre-
ceptors were “old Jay"” Gould, *“Jim”
Fieke and Jay Cooke, truly a trio of
financial names to coniure with. It
was a hard game to learn, but the
weak-looking clerk learned it well. He
learned all these big financiers could
teach him, and then drew on his own
imagination for more. In short, he
learned more than kis tutors knew.

He speculated wisely as a young
man, At 22 he had enough to buy a
=eat in the New York Stock Exchang:=.
They were not worth then the. $1006,000
they bring to-day, but it took nearly
every cent young Harriman had ac-
cumulated to close the deal

S0 voungz Harriman went on the
floor of the exchange as a trader—
trading for his cllents and for him-
self. If the big traders on the floor
noticed him at all, it was simply as

a shrewd, nervous young man, quick
jon his fest, with every change in the)
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| bis theories inte practical applicati
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THE LATE EDWARD H. HARRIMAN

market quick as a flash to recognize
the trend of the market, and quick to
reverse his own opinion if he found
himself on the wrong side. For then
E. H. Harriman ¢id not have enough
money to turn the tide of the market
if it opposed him, as he did later.
Then he had to be “on the right side,”
and win that way. If he wasn't on
the "right side,” he soon got there.

When he left the floor of .the ex-
change each day it wasn't to go to
play, to relax from the nerve rack-
inz events of a strenuous day, as the
other traders dld. It was back to
his office, where he immersed himself
in a great mass of figures and stayed
there until the midnight hour.

. H. Harriman was studying rail-
roads; studying them as no man had
etudied them before. Morgan knew
the financial ramifications of every
railroad in the land. “Jim" Hill knew
more sbout operating rallroads than
almeost any other living man. BEd-
ward Harriman knew more about the
financial end than Morgan, and knew
more about the operating end than
Hill. Therein lay his success. No
detail was too minor for the young
banker to master; for by this time he
had opened his own brokerage and
banking business under the name of
E. H. Harriman & Co., which today is
regarded as one of the leading finan-
clal institutions in America.

Then Harriman, having convinced
himeelf he knew everything about
theoretical railroading that he cou®™
learn, began to work out the dreams
of all those years; the mastery of the
raflroad world. He did not want to
wreck railroads, like Jay Gould, for
the money he could make; he didn’t
want to be a grea.t raliroad bullder
himself, like “Jim" HIlL Other peo-
ple could bufld roads; Harriman want-
ed to get them after they were built,
and run them, not wreck them.

It did not take him long to realize
that money—egreat sums of money—
would be needed for the fulfillment of
his set purpose. He couldn’t buy rail-
roads on promises. So Harriman set
about establishing a “credit.” He bor-
rowed, and when his notes were due,
he metfthem. Then he could borrow
larger sums, for his credit was good.
He interested silent partners, men
with large sums of cash at their dis-
posal, who wanted merely to live on
their income, and were willing to have
someone else look after their invest-
ments; millionaires.who were ready to
turn over to some banking house the
handling of thelr funds, provided they
got in return a fixed income. For
vears he worked to establish his
“oredit,” until the time came when
Edward H. Harriman was “the great
borrower’” of Wall Street, with unlim-
ited millions at hls command. He
used other mpeople's money to make
money for them and more for him-
self.

And all the tlme he dreamed of
steel ralls and wooden ties and buzz-
ing wires and flyving trains—of rall-
roads. -

Stuyvesant Fish was interested iIn
the Illinois Central raflroad., of 2.000
miles, “making a living." but little
more., Harrlman needed Fish, and he
cultivated him. He became friendly
with Fish, but not his friend. Fish,
in turn, admired the young, banker,
and made him a director in the Illin-
ois Central. It was at Harriman's
suggestion; Harriman was completing
his railroad education. He had theor-
ized with figures; now he was ‘putting'J
OIL

They were successful.

In 1887 Fish made himself pregident
of the Illinols Central and promoted
Harriman to be his wvice president.
Fish realized what there was in his
young vice president, for in those days
& man of 40 was not supposed to have
attained to such high position. He
:ia.an't supposed to have fully matur-

Working with Fish, but as the prime|
mover, Harriman did not cease unti
he saw the Illinois Central one of th
most powerful railrocads of its day,
with 6,000 miles of trackage and in a
flouriching conditiom financially.

In 1883, while still an “unknown,’
Harriman consummated one of hia
most daring railroad deals. The Chi-
cago & Alton, with 1,100 miles of track,
in bad physical shape, was one of the
best money-makers in the country.
Harriman wanted It S0 dld the
Goulds, the Standard Oil people and
other big interests. T. B. Blackstone
of Chicago was its president. He had
kept the road free from the national
traffic arrangement and the road was
regarded as a bugaboo by other roads.

Blackstone was an obdurate finan-
cler, He knew what hls road was
worth, &nd he wouldn't sacrifice it.
He stipulated that before he would
sell, he must be given the full market
value for his own stock and that every
other stockholder who so desired must
be allowed to sell his stock at the
same oprice. Otherwise, “there was
nothing deoing."

It remained for Harriman, "the great
unknown,” but Harriman, ‘‘the great
borrower,” to go into the market and
get hold of $42,000,000 in cold cash—an
unthinkable sum in those dayvs—to buy
the road.

It was an eve-opener for the big fi-
nanciers. But Harriman went still
further. He issued millions and mil-
lions of dollars worth of improvement
bonids, -which he sold to himself and
his friends, and cleared up $30,000,000
on the sale. When he was through,
the road had cost him but $12,000,000.
In the two years he was in charge of
the rond $57,000,000 had faded away by
such methods of high financiering that
the Illinois courts took up the matter
and kept up an investigation for two
Vears., Nothing eame of the investl-
gation, however, nor did the millions
leave the strong boxes of Harriman.

Wall Street stood amazed and won-
dered what the ‘'‘great borrower”
would do next. For years It heard
nothing of the qulet little man with
the great big zlasses.

But in 1848 Harriman electrified the
firancial world with the announce-
ment that he, with Kuhn, Loeb & Co.,
intended reorganizing the Union Pa-
citie. This road, built with the fi-
nancial help of the federal govern-
ment,, which, to put it mildly, was
most generous, had fallen into a rut.
It owed the government $52.000.000,
which it could not pay. The govern-
ment had foreclosed [ts mortgage and
was running the road by recelvership.
Morgan had tried to make the road a
enccess, and had failed. Wall Street
thought Harriman was doomed.

Harriman began to buy the stock
of the road when It was selling at $6
a share, and kept on buying. In two
vears he had the stock selling at $196
a share. In a few more years it was
paying 10 per cent. a year on its mil-
llons and millions of dollars of com-
mon stock,

The reoad had a great handicap; It
had no oeean outlet, It extended only
from Kansas City to Ogden. Hn.rrlJ

man wanted an ocean outlet, It was
not long before it was announced that
the Unlon Pacific had taken over the
Oregon Railway & Navigation Co., and
then the Oregon Short line, He had
reached the Pacifie.

He turned south from Oregon. Col-
lis P. Huntington was quietly resting
on the laurels he had won by build-
ing the Southern Paciflc and the Cen-
ral Paecific. Harriman modestly ask-
d for the Central Pacific, running
from Ogden to San Francisco. Hunt-
ington refused to let him have it
Harriman set about to build a line
to parallel It. Huntington died and
the bluff worked with hls heirs and
Harriman took over the Southern Pa-
cific and the Central Pacific 9,600 miles
of glistening rails at one fell swoop—
a.nd all on a bluff.

Then came the proposed merger
which “Jim'* Hill and Morgan contem-
plated with the Northern Pacific, the
Great Northern and the Burlington,
The merger imperiled Harriman. He
cunningly asked to be allowed to get
in on it. He was turned down.

Wall street was then treated to the
most spectacular fight for rallroad
control the world ever saw, and the
BStock BExchange to the wildest day
in its history. Harriman didn't or-
dingrily like a fight in the open, but
he went into thils one with a venge-
ance.

The fight centered in the Stock HEx-
change for the stock of the Northern
Pacific. On one slde stood HIll, the
railroad builder, and Morgan, the
banker, while on the other stood the
silent railroad wizard, Harriman, and
his powerful “silent partners.”

It was a frightful day when the
two great forces clashed in the nar-
row confines 'of the Stock Exchange.
Harriman literally unloaded his mil-
Ilons into the market with apparent
reckless abandon. The force of his
gold waon. He was pitiless. He had
been denied the right to participate
In the merger and his foes were go-
ing to pay him well for the refusal.
Cruelly he forced up the price of the
stock. From 100 he droye it to 200, to
300, to 400. He knew no compassion,
Fortunes were dwindling, some were
gone, Up, up, up, he sent Northern
Pacifie, It reached 800. Fortunes were
gone, Brokerage houses suspended.
Up went Northern Pacific.

Around the pole in the exchange
marked “Northern Pacific' brokers
fought and cursed like maniaes. In
his office, Harriman, cool, denyving
himself to all callers, kept unloading
his millions to renew the sinews of
War. As long as he supplied the
money, his brokers would fight, his
friends would win, his foes would lose,

Past 900 climbed the stock. The
wires flashed the news of sulcides and
frilures. The little man with the big
glasses did not stop.

Northern Pacific touched 1000.when
the gong stopped the frightful day.
Would Harriman make the losers
pay? If he did, great fortunes were
gone, & paniec was threatened. Ac-
tually on his bended knees Jacob H.
Schiff, of Kuhn. Loeb, & Co., Harri-
man‘'s most active backers, pleaded
with the wizard, Schiff had fought
alongside Harrimman In the trenches;
his millions had been used by Harri-
man to win his fight. But Schiff was
a philanthropist as well. His plead-
ings won. Harriman agreed not to
force the pound of flesh he could have
demanded,

When the fight was over. Harriman

had

e et

stocks and bonds, $1,000000 more than
a controlling interest.

But even then the battle was hard-
ly more than a draw. Bome of his
purchases had been in bonds of the
railroad, which could not vote, and
which a majority of the stockholders
could order retired. HIll and Morgan
controlled the stock; they could re-
tire Harriman’as bonds. A lawsuilt was
threatened; a compromise effected.
Harriman got representation on the
board of directors in the Burlington.
Harriman turned back to his first
love—the Illinois Central. Fish had
been content to let the property stand
as it was, a great property, without
any forward policy. Harriman want-
ed it to expand to take in smaller
roads, to be & power. Fish did not
want to make the move, and he and
Harriman split. A fight followed for
the control of the road. At the end
of a wild dash to Chicago on a speoial
train, in 1906, Harriman won out. Fish
his former sponsor was thrown out
of the I. C. and Jas, T. Harahan, Har-
riman’s man, was made its president.
Up to this time Harriman acted
without the accompaniment of a brass
band. Harriman always worked In the
dark. It wes saild of him that he
could keep a secret so well his own
right hand would not know what his
left hand was doing. He had amassed
a great fortune. He knew the Inside
facts on every rallroad In America.
and this Enowledge he put to good
advantage. He knew when the tick-
er showed the market value of any
stock was below its real value—then
he bought. He never sold. His strong
box was fTull of rallroad stocks, the
nucleus of his great ocean to ocean
Bystem.

Following the taking over of the Il-
linois Central from Fish came the
cuiet announcement that Hearriman
and his associates had secured con-
trol of the great Erie rallroad system,
with its 2200 milles of tracks through
the coal flelds.

The Santa Fe was another rich prize
waiting for someone +to0 seize It. It
was run from the general offices of the
rallroad instead of from the *“ticker.”
Hill, the Goulds and Harriman got
it in 1906. In the same year he got
a half interest in the San FPedro line,
which Senator Clark built from Salt
Lake City to Los Angeles.

Harriman ewvolved a plan whereby
the directors of the TUnion Pacific
should sell $100,000,000 worth of bonds
and give him the proceeds, with which
he should personally buy such stock
in other railroads as he saw fit. There
was no blatant announcement of what
Harriman intended buying. He se-
cretly bought his way into the Bal-
timore & Ohlo, the Delaware & Hud-
son, the St. Paul, the New York Cen-
tral. the Lake Shore and a dozen oth-
er rallroads with which he mmight
make important connections for his
Pacific lines.

The Vanderbilts grew tired of that
great property, the New York Central
and the Lake Shore, known as the
Vanderbilt system, the pride of old
Commiodore Vanderbilt’s heart. Har-
riman was admitted to the directorate
in the early part of 1909 and while
he steadily refused to declare himself
in the matter, it Is a matter of com-
mon belief that the great system had

the rallroad dream of his life, an ccean
to ocean line. y
In person Harriman was & very
small man, not welghing more thsn
125 pounds. He wors ;blg spectacies
from behind which peered a soulplerc-
ing set of gray eyes. He wore his
mustach long and curled down, whils
a small “goatee” always gave the oar-
toonists fine hunting ground. for their
caricatures. He was a man of few
friends and no confidants. He loved
seclusion and was never ha than
far away from Wall street, alone with
hig family rfor Edward H, arriman
was a loving husbhand and fathér. Buat
he allowed himself little time for his
family., His walting hours were
at his desk. He had his lunch
ed there and swallowed his food with
never a thought of his digestion. The
physiclans who examined him In Ger-
many declared he was lterally starv-
ln& himself to death.

e was a lover of trotting m
and always had a magnificent stable
of trotters and pacers, whose work
ontlt:he Speadway always won admi-
ration

Mr. Harriman's last home ‘was on
top of Tower mountain in Orangeco,
New TYork, near Arden. Thers, 5,000
feet above the level of the sea he
built a palace of granite and marble
and surrounded it with

could see New York, 40 miles -
1 wes

ig view was magnificant,
ére he was teken on Aug. 25, ‘Um
he arrived from Burope, where he ha
taken the cures at Bad and
.i.-

Gastalin
submitted himself to the care of
trian specialists,

FRIEND Cﬂ' CHILDREN.

Perhaps the only beings with whom
Edward H. Harriman the man =
entirely unbent were children. In Naw
York he was the head of a great hoys"
institution, a sort of combined
nasium, club and debating
more than a gquarter of &
At Arden he was mnever 80 happy.
when he had an automobile load
little ones and was spinning about
countryside. To thein he was not
cold business machine known
world. He was "Pop”
comrade and friend. P he was
g0 unreserved withh the children
cause they did not ask him leading
questions and to take
money. In the country he wWas
God mede him. In business he was
as Wall strest made him. There
a difference here, one that will appear
greater the more it is contemplated.

HARRIMAN’S
OWN METHODS

“My railroad methods,” sald B
H. Harrimsn once, to a mt&-
tive of the United Press, "“are
serve the public, and to glve it mod
service at the lowest posesible cost,
with, if poesible, no favoritism. It
gets its money's worth from me.
My method is to give the publiec the
best equlbment. the best time, the

passed completely under his domina-
tion, one of the connecting links in

P TIIROTI RAROIN T AIR OO0

LEG OF LAMB...
ROAST BEEF....

EGGS ...........

=\ AR AL

NYTHING in a store
worth advertising.

$78.000,000 of . the _$155,000,000 Kt |

best track.”

THE FAIR AUTOIST

will not judge supplies for the anto by
the cost, but by thelr serviceability,
When automobiling was simply a fad

of the rich few, perhaps, high prices
were a necessity. But now that autos

are in such general use the necessity
for big charges for supplies no longer
exists. You'll find our supplies as
good as you ever bought &t prices less
than you ever pald.

BLUE RIBBON GARAGE M. |
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e McNAMARA S TORES

ONE IN YOUR NEIGHBORHOOD

SPEGIALS FOR SATURDAY

SRR — L LA
.10c and 12¢ ™

BEST PRINT BUTTER.......28c Ib
s saranies DG COROR
PIKE BROS. COFFEE.......18c Ib
PIKE BROS. TEA.
TOMATOES ................4cquart

L T T T Y T T YV T A A

covess s 300 1D

that is -worth selling is

Let the public know what you have to 'sel;,
through the columns of the ‘‘Farmer.”” The cost is
small and the method effrZiive.




